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Everyone knows the old cli-
ché about men and wom-
en being from different

planets, one of the reasons
special effects-laden action
movies coexist quite happily
with romantic comedies at the
local multiplex. But what
about when it comes to invest-
ing: Is it true that men are the
macho risk-takers while wom-
en tend to play it safe while
worrying about their invest-
ments and having enough to
retire on?

Sadly, the generalizations ap-
pear to be true.

“Women define financial suc-
cess somewhat different than
men,” said TD Waterhouse sen-
ior vice-president Patricia Lo-
vett-Reid. “Women are very
practical when it comes to
their finances.”

The firm’s annual investor
poll of women, released earlier
this month, found that they
are more confident financially
even in the face of the reces-
sion and market downturn,
with 62 per cent characterizing
themselves as “financially suc-
cessful,” up from 58 per cent
the prior year. It was not sports
cars or vacation homes they
considered symbols of success
(just 20 per cent cited those
frills) but rather the ability to
pay bills on time, to be debt-
free and to have enough mon-
ey for a comfortable retire-
ment.

The survey did not compare
the attitudes of men and wom-
en, who TD Waterhouse found
tend to be sandwiched by the
practicalities of raising chil-
dren and supporting aging par-
ents. 

“Men typically will view their
portfolio as a stream that can
be replenished: ‘If I lose mon-
ey it is okay, I can go and make
more,’ ” explained Ms. Lovett-
Reid. It’s a strategy that not
only can carry more risk, but
also eat into overall invest-
ment returns. “They tend to be
more active in terms of their
trading activities and that will

compromise their returns just
by virtue of the trading costs
alone.”

In households where spouses
direct their own personal port-
folios, investment styles could
have resulted in very different
market performance over the
roller-coaster ride investors
have taken in the past year or
so. 

“Certainly the ones who had
the more conservative portfo-
lios didn’t get hit as hard, but
then again some of those more
conservative portfolios haven’t
had the same rebound that
some of the more aggressive
ones have had,” said Wade
Walters, a Vancouver-based
certified financial planner with
W.H. Stuart & Associates who
has found the sexes have dif-
ferent risk tolerances. “Men are
definitely more willing to take
risk, no doubt about that.
Women tend to be more con-
servative.”

The Mars-Venus divide cer-
tainly exists in the Toronto
home of Cam and Larissa. A
supervisor in the food indus-
try, Cam says he is making up
for lost financial time from
years when he ran his own
business and did not focus as
much on his retirement. 

“I have had to be pretty ag-
gressive,” he says. His self-di-
rected retirement portfolio is
decidedly pugnacious: He is in-
vested only in equities, choos-
ing not to balancing them out
with “safe” holdings such as
bonds and other fixed-income
assets. And he is using leverage
– borrowing to make those in-
vestments.

The strategy is paying off
handsomely so far, mainly be-
cause he didn’t take the port-
folio haircut that most
investors did last year and pa-
tiently waited for what he
thought was the right time to
get back in. He converted his
investments to cash before the
market downturn and jumped
back into stocks mainly
through index-tracking ex-
change traded funds (ETFs),
real estate income trust (REIT)

funds as well as emerging mar-
ket ETFs this March when he
decided that the market had
bottomed out. 

“I guess I timed things right,”
said Cam, who is 45 and esti-
mates his equity holdings are
up about 30 per cent. “Though
I’m shouldering a lot more
risk, the rewards are certainly
worth it.”

His wife is intrigued by the
strategy but has yet to follow
his lead. 

“I think maybe if I had more
money to play around with I
might be a little more aggres-
sive,” said Larissa. “He is show-
ing me how his investments
are gaining ground and how he
is in control of it rather than
having a mutual fund manager
doing the work for you and
getting paid on top of that.” 

A government employee,
much of her retirement savings
are locked up in OMERS, the
pension fund for Ontario mu-
nicipal employees. The 38-
year-old also has a pre-mar-
riage mutual fund and co-owns
a piece of real estate with a
family member that she con-
siders the education fund for
the kids. She likens the land-
holding to how her parents
bought Canada savings bonds
to pay for her university costs,
and she still has a soft spot for
the safe but low-yield bonds. “I
say, ‘Maybe we should put
some money in bonds. It’s
safe,’ and Cam always says,
‘You don’t make much money
on them.’ 

“I’m kind of boring I guess,”
she concluded when thinking
about her investments.

But just in case men start
feeling superior about any real
or imagined investing prowess,
however, Mr. Walters, the B.C.
financial planner, has some
cold reality to throw on those
notions. Men, it seems, have a
one-track mind. “Women are
more interested in financial
planning. Men are more inter-
ested in investing,” he said.

“[Men] don’t want necessari-
ly to go through the process of
doing a financial plan or even a
retirement plan, they just want
to invest,” said Mr. Walters. “I
guess it goes back to the never-
asking-for-directions kind of
thing. 

“Women definitely will ask
for directions. And women
tend to follow them better
than men as well.”
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Investors are from Mars, savers are from Venus. Can they work together?
BY PAUL BRENT 

‘Women are more interested in financial planning. Men are more interested in investing,’ says Wade
Walters, a Vancouver-based certified financial planner. JONATHAN EVANS/GETTY IMAGES

In a word, security.
While one financial firm found

women more financially secure
than they were a year ago, anoth-
er said female users of its online
financial calculator are increasing-
ly worried about riding out the
current economy and turbulent
markets.

The online results from Russell
Investments Canada Ltd. for the
third quarter of this year do not
necessarily contradict TD Water-
house’s more upbeat data, as the
women were drawn from differ-
ent samples.

Russell found that women who
used its financial calculator “were
more likely to be single, widowed
or divorced” than in the prior
three months, said Kathleen Wy-
lie, a senior researcher with the
firm.

The most significant concern for
women was riding out the econo-
my, up nearly 18 points to 59.6 on
its 1-to-100 scale (which goes from
“not at all concerned” to “very
concerned”). Leading “an active
and healthy lifestyle” rose 15
points and having “reliable, trust-
worthy professional advice”
jumped 11.2 points. 

Men, by contrast, did not
change their financial outlooks
that much over the past two
quarters.

“The biggest difference (be-
tween the sexes) is having a tan-
gible financial plan,” noted Ms.
Wylie. Women scored 69.3 on this
measure versus 58 for men,
“which is pretty significant,” she
said.
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WHAT WOMEN WANT

Earlier this year, Vancouver-
based financial planner
Odette Morin got a call

from a client asking her to put
all of his money into bonds – a
complete reversal of his pre-re-
cession investing attitude.

“When I got him as a client
five years ago, he didn’t want
any bonds,” recalls Ms. Morin,
a certified financial planner
and owner of YOU First Finan-
cial in Vancouver. 

“But now he’s telling me,
‘Odette, I don’t care so much
about returns, I just don’t want
to lose money.’ ” 

This formerly bond-averse
client – who Ms. Morin manag-
ed to dissuade from becoming
a 100-per-cent bonds investor –
isn’t the only one to voice con-
cerns about the need to focus
on asset preservation rather
than growth. A number of oth-
er clients are feeling the same
way, Ms. Morin says.

“But this is really typical
when you go through tough
times like these,” she adds.
“When markets go down, espe-
cially to the extent we’ve seen
in the last year, people tend to
be more conservative.”

And it isn’t only YOU First Fi-
nancial clients who have
turned ultra-conservative in
the wake of the recession. An
online survey conducted last
month by the Toronto research
firm the Gandalf Group found
the majority – 55 per cent – of
Canadian retail investors are
more worried about falling be-
hind with their investments
than they are excited about
getting ahead.

Slightly more than half also
said they would choose to put
their money in more secure in-
vestment vehicles, such as
bonds, rather than in stocks.

“The recession really was a
rude awakening for a lot of
people who never thought they
could lose money on their in-
vestments,” says Renee Talav-
era-Siao, a Toronto financial
adviser. “Depending on how
they were structured, some
portfolios went down during
the recession by as much as 40
to 50 per cent if they were in a
lot of equities while balanced
portfolios went down about 20
per cent.

“Now what’s become impor-
tant to many investors is just
preserving their capital be-
cause they’re realizing they
don’t want any volatility.”

While many of these con-
cerned investors fall into the

older and wealthier group –
those with more money to lose
and less time to wait for their
investments to recover and
grow – financial planning ex-
perts say many younger inves-
tors have also switched to
preservation mode.

“Unless they’ve been invest-
ing for a long time, a lot of in-
vestors in their 30s and 40s
have never seen market down-
turns and don’t realize there
are market cycles,” Ms. Talav-
era-Siao says.

While she doesn’t want to say
“I told you so,” Ms. Talavera-
Siao says some investors who
were taking too many risks in
pursuit of high returns were
due for a reality check, and the
recession dealt them one.

But while she advocates pru-
dent investing, Ms. Talavera-
Siao says Canadians who have
become too cautious with their
money risk losing out on
growth opportunities and pay-
ing too much for the privilege
of putting their money in cap-
ital-preserving vehicles.

Ted Rechtshaffen, president
and CEO of TriDelta Financial,
agrees. He cites three reasons
why investors should be more
confident today: the full-
speed-ahead economic recov-

ery of China and India, the up-
ward trend in U.S. and
Canadian housing markets,
and the money scared inves-
tors pulled out during the re-
cession that will likely be put
back into the market in the
months ahead.

“I think today is a fantastic
time to be investing,” he says.
“And for investors who are
concerned about preserving
their assets, there are ways to
accomplish this objective with-
out sacrificing growth.”

One way is by investing in
preferred shares, which are
considered stocks but are less
risky than common stocks and
pay dividends. Mr. Rechtshaf-
fen says preferred shares are
not only likely to yield higher
returns than bonds or guaran-
teed investment certificates,
but dividends are also taxed
significantly less than interest
income. “This would be good
for someone investing money
outside an RRSP,” he says.

Investing within an insur-
ance policy could also be a
good move for conservative in-
vestors. Investments tied to an
insurance policy are typically
tax sheltered and come with a
guarantee to pay at least a cer-
tain percentage of interest, Mr.

Rechtshaffen says. “The insur-
ance component doesn’t have
to be significant,” he explains.
“But what’s important is the
tax sheltered growth and the
contractually guaranteed rate
of return.”

When it comes to bonds, Ms.
Morin in Vancouver says cor-
porate bonds today provide in-
vestors a better place to park
their money than government
bonds, which are paying much
lower returns. For those who
think GICs are a loss-proof in-
vestment, Ms. Morin points out
that at typical returns of only
one to two per cent and infla-
tion running at three per cent,
these investors are actually fall-
ing behind.

“If clients are really against
any type of fluctuating invest-
ment, then I would discuss
linked notes or segregated
funds, which guarantee the
principle and might give you
one to two per cent return up-
front guaranteed and up to 10
per cent in the long term,” she
says. “So the investor has peace
of mind because they can’t lose
at all.”

But that peace of mind does
come at a cost. Segregated
funds, for instance, charge a
management expense ratio –

which covers fund expenses
such as administrative fees and
is calculated as a percentage of
the fund’s assets – equivalent
to about one-and-a-half times
the MERs for regular invest-
ment funds.

While there are many options
available to today’s conserva-
tive investors, financial plan-
ners say a diversified balanced
portfolio remains the best stra-
tegy for them – and all other
investors.

The asset distribution would
depend on an investor’s finan-
cial goals and risk tolerance,
Ms. Morin says. “But generally,
you should have some bonds,
some stocks. It may be vanilla
and boring, but it works.”

Ms. Talavera-Siao points to
investment funds that auto-
matically buy and sell assets to
ensure portfolios stay true to
the original asset allocation set
by the investor.

“The important thing is to
have the proper asset alloca-
tion and to choose the right in-
vestments that suit your risk
profile and meet your goals,”
she says. “If you do this, then
you’re covered in any market
and you can survive in any re-
cession.”
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Newly conservative investors pull on the reins
Stung by the recession, they want vehicles that preserve capital. But advisers say cautious investors
risk losing out on growth opportunities and paying too much for capital-preserving vehicles

BY MARJO JOHNE

Ted Rechtshaffen of TriDelta Financial cites three reasons why investors should be more confident today: the full economic recovery of China and India, the upward trend in U.S. and
Canadian housing markets, and the money scared investors pulled out during the recession that will likely be put back into the markets. ANNE-MARIE JACKSON FOR THE GLOBE AND MAIL

"
If clients are really against
any type of fluctuating
investment, then I would
discuss linked notes or
segregated funds, which
guarantee the principle
and might give you one to
two per cent return upfront
guaranteed.
Odette Morin, 
Vancouver-based
certified financial planner


